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	Wees altyd gereed vir 'n onbeplande brand

	Pietman Botha (senior landbounavorsingskundige, Graan SA) 

	Veldbrande en weghol vure kan en kom nou algemeen voor. Gewoonlik is meeste lande reeds diè tyd gestroop, maar vanjaar is dit nie die geval nie.  Maak seker dat die nodige voorsorg getref word om brande te kan keer en onder beheer te bring. Om brande te voorkom is baie beter as om dit te beheer.
Die volgende riglyne kan help met die voorkoming van veldbrande en weghol-vure.
Sorg dat:
·        jy deel van ŉ brandvereniging is en volgens hul voorskrifte optree.
·        jy jou bure ken, en dat hul kontaknommers maklik beskikbaar is.
·        daar ŉ plan in plek is wanneer ŉ weghol vuur kom, weet dus:
                o   wie die leiding moet neem met ŉ weghol-vuur,
                o   waar om voorbrande te begin,
                o   waar paaie en hekke geleë is; asook
                o   waar water is.
·        genoeg brandpaaie en brandbane in plek is, veral vanaf die algemeenste areas waar brande gewoonlik begin.
·        vuurvegter toerusting reg, gediens en byderhand is.
·        genoegsame petrol vir die vuurvegters beskikbaar en bekombaar is.
·        arbeiders opgelei is om ŉ vuur te kan blus.

 

	Sandgrond Bewerkingsdag

	Pietman Botha (senior landbounavorsingskundige, Graan SA)

	Op 29 Julie 2011 word ‘n sandgrond bewerkingsdag te NAMPO Park, Bothaville deur die Sandgrond Ontwikkelingskomitee tesame met Graan SA aangebied.
Grondtipe en waterbestuur, resultate van ‘n bewerkingsproef, opbrengsverhoging met wisselbou en die graanbedryf in perspektief is van die onderwerpe wat tydens die boeredag aandag sal geniet.
Die dag begin om 9:00 en die registrasiefooi beloop R50 per persoon.
Vir verdere navrae skakel gerus die Carel Koch (Sandgrond Ontwikkelingskomitee) by 082 442 2859 of vir Pietman Botha (Graan SA) by 082 759 2991. 


 

	Graan SA kunsmisverslag afgehandel

	Corné Louw (senior ekonoom: Insette, Graan SA)

	
Graan SA het sopas ‘n volledige kunsmisverslag, waarvan die ondersoek in 2008 van stapel gestuur, gefinaliseer.  Bevindinge in die verslag behoort vir Graan SA en ander rolspelers in die mark ŉ beter begrip van die werking van die plaaslike kunsmisbedryf te voorsien.
Kunsmis as produksie-inset maak tussen 25 en 45% van ŉ graan- en oliesade produsent se lopende produksiekoste uit en na middel-2008, toe plaaslike kunsmispryse rekordvlakke behaal het, het Graan SA besluit om ‘n in-diepte studie na die Suid-Afrikaanse kunsmisbedryf te loots.
Die primêre doel van die studie was om die struktuur, werking en prestasie van die Suid-Afrikaanse kunsmisbedryf te ondersoek. Gegewe die bydrae wat kunsmiskoste aan die produsent se lopende produksiekoste maak, is dit van kardinale belang dat plaaslike kunsmispryse ŉ ware refleksie van die markfaktore is.
Verskeie bevindinge en aanbevelings het uit die ondersoek voortgevloei.
Vir die volledige verslag, besoek gerus http://www.grainsa.co.za/documents/Kunsmisverslag.pdf 

 

 

	

	Nuwe prysmeganisme vir droëland moutgarskontraktering

	Wessel Lemmer (senior ekonoom: Marknavorsing, Graan SA)

	
Suid-Afrikaanse garsprodusente het vanjaar vir die eerste keer die geleentheid om self te besluit teen watter pryse hulle hul gars deur die loop van die bemarkingsjaar wil bemark. Die ou beginsel van ‘n vasteprys wat eenmalig bepaal word en dan vir die hele seisoen geldig was, is nou in geheel uitgefaseer. 
‘n Nuwe prysingsmeganisme wêreldwyd
Daar is oor die laaste drie jaar ‘n meganisme ontwikkel waarvolgens garspryse van die SAFEX-koringprys afgelei kan word.
Omdat moutgars termynkontrakte nie op Safex verhandel nie en die moutgarspryse vanaf die Safex-koring termynkontrakpryse volgens die nuwe meganisme afgelei word is dit nie perfekte verskansing nie.  Gevolglik kan die volgende unieke aspekte nie op dieselfde wyse as wat met die verskansing van koringpryse die geval is, hanteer word nie:
·         Produsente wat nie hulle kontrakverpligtinge in terme van tonnemaat ten volle kan nakom nie het ‘n uitkoopklousule tot hulle
          beskikking.
·         Omdat tekorte direk ingevoer moet word is dit uiters belangrik dat die produksieskattings van die begin af so akkuraat as moontlik
           gedoen moet word. Daarom word daar van produsente verwag om gereelde oesvorderingsverslae in te handig.
·         Soos produksiesekerheid toeneem kan produsente hul gekontrakteerde tonnemaat deur die seisoen vergroot en prys.
Die belangrikheid van prysbesluitneming en tonnemaat gekontrakteer
Die belangrikheid van moutgarsprodusente se individuele prysingsbesluitneming om ‘n bevredigende moutgarsprys te behaal is nou groter as in die verlede. 
 Produsente wat nie die gekontrakteerde tonnemaat kan lewer nie se uitkooprisiko is hoër.  Laasgenoemde produsente kan ‘n minimum pryskontrak oorweeg wat die risiko van markbeweging beperk.
Verskansing en bestuur van uitkooprisiko
In beginsel is dit belangrik om ook bykomend tot bogenoemde nuwe prysingsmeganisme vir moutgars ook Safex verskansingsstrategieë waarmee prysrisiko deur die loop van die seisoen bestuur kan word, te oorweeg.
Minimumpryskontrak om uitkooprisiko te bestuur
Dit is belangrik dat moutgarsprodusente, deurlopend gedurende die produksieseisoen op prysgeleenthede let waartydens beter moutgarspryse behaal kan word en verskansingsgeleenthede benut kan word. Tweedens moet produsente hul uitkooprisiko deur die loop van die seisoen doeltreffend bestuur.  Die nuwe prysingsmeganisme vir moutgars behoort wintergraanprodusente te bevoordeel deurdat die groter volumes koringkontrakte wat op Safex verhandel tot groter likiditeit op die termynmark bydra.
Kyk uit vir die Augustus-uitgawe van die SA Graan/Grain waarin ’n volledige artikel oor die nuwe prysmeganisme vir droëland garskontraktering verskyn. 



 
 

	Vordering met lewerings- en uitvoertempo van mielies

	Barrett Schoeman (landbou-ekonoom: Markomgewing, Graan SA)

	 
Leweringstempo
Die onderstaande tabelle (Tabel 1, 2 en 3) toon die wit- en geelmielielewerings vir week 1-10 van die huidige bemarkingsjaar (2011/12). Tesame met die vroeë lewerings is daar slegs 1.98 miljoen ton (31.1%) van die verwagte 6.36 miljoen ton witmielie-oes tot dusver gelewer. Die witmielie leweringstempo diè seisoen is dus heelwat agter in vergelyking met die vorige drie bemarkingsjare.  Die stroopproses word vertraag weens die feit dat produsente sukkel om toegang tot lande te verkry as gevolg van nat omstandighede.
Tabel 1: Witmielie lewerings vir week 1-10 (ton)
 

2008/09
2009/10
2010/11
2011/12
Vroeë lewerings (week 45-52)
267 000
145 000
125 000
66 000
Bemarkingseisoen lewerings (week 1-10)
4 680 000
3 318 000
4 108 000
1 915 000
Totale lewerings
(week 1-10 + vroeë lewerings)
4 947 000
3 463 000
4 233 000
1 981 000
Oesskatting
7 480 000
6 775 000
7 830 000
6 369 250
Persentasie
66.1
51.1
54.1
31.1
In die huidige bemarkingsjaar is daar slegs 2.02 miljoen ton (43.7%) van die verwagte 4.62 miljoen ton se geelmielie-oes gelewer. Nat weersomstandighede wat die toegang tot lande bemoeilik, vertraag die alreeds stadige stroopproses.
Tabel 2: Geelmielie lewerings vir week 1-10 (ton)
 

2008/09
2009/10
2010/11
2011/12
Vroeë lewerings (week 45-52)
329 000
225 000
129 000
124 000
Bemarkingseisoen lewerings (week 1-10)
2 792 000
2 786 000
2 889 000
1 898 000
Totale lewerings
(week 1-10 + vroeë lewerings)
3 121 000
3 011 000
3 018 000
2 022 000
Oesskatting
5 220 000
5 275 000
4 985 000
4 628 800
Persentasie
59.8
57.1
60.5
43.7
Die totale mielielewerings staan op 4.00 miljoen ton vir die eerste 10 weke van die 2011/12 bemarkingsjaar. Tesame met vroeë lewerings is slegs 36.4% van die verwagte 10.99 miljoen ton mielie-oes is tot dusver gelewer en is die huidige jaar se lewerings vêr agter in vergelyking met die vorige jare.
Tabel 3: Totale mielie lewerings vir week 1-10 (ton)
 

2008/09
2009/10
2010/11
2011/12
Vroeë lewerings (week 45-52)
596 000
370 000
254 000
190 000
Bemarkingseisoen lewerings (week 1-10)
7 472 000
6 104 000
6 997 000
3 813 000
Totale lewerings
(week 1-10 + vroeë lewerings)
8 068 000
6 474 000
7 251 000
4 003 000
Oesskatting
12 700 000
12 050 000
12 815 000
10 998 050
Persentasie
63.5
53.7
56.6
36.4
Uitvoertempo
In die huidige bemarkingsjaar was daar in die eerste 10 weke 450 693 ton witmielies uitgevoer teen ŉ gemiddelde uitvoertempo van 45 069 ton per week (Tabel 4). In die 2010/11 bemarkingsjaar was daar slegs 133 191 ton witmielies in die eerste 10 weke uitgevoer.  Daar word slegs ŉ uitvoertempo van 17 841 ton per week benodig om die geprojekteerde uitvoere van 1.2 miljoen ton te haal.  Die grootste gedeelte van die witmielies is uitgevoer na Mexiko, Korea, Italië, Botswana en Somalië.  Witmielie-uitvoere het egter die afgelope twee weke in vergelyking met die vorige weke begin daal.
Tabel 4: Witmielie uitvoere vir die 2011/12 bemarkingsjaar (ton)
Geprojekteerde uitvoersyfer
1 200 000
Progressiewe uitvoere sedert 1 Mei 2011
450 693
Uitstaande uitvoere
749 307
Oorblywende weke in die bemarkingsjaar
42
Weeklikse gemiddelde uitvoertempo (week 1-10)
45 069
Uitvoertempo benodig vir geprojekteerde uitvoere
17 841
Gedurende die 2010/11 bemarkingsjaar is daar 18 611 ton geelmielies in die eerste 10 weke van die bemarkingsjaar uitgevoer. Geelmielie-uitvoere gedurende die huidige bemarkingsjaar (2011/12) vorder goed alhoewel uitvoere die afgelope twee weke traag was (Tabel5).  Sedert 1 Mei 2011 is daar 83 387 ton geelmielies uitgevoer (die grootste gedeelte na Korea).  Indien die huidige uitvoertempo van 8 339 ton per week sou voortduur gaan daar na verwagting vir die res van die 42 weke minder as die geprojekteerde 800 000 ton geelmielies uitgevoer word.  Daar is egter sprake dat geelmielie-uitvoere vanaf einde Julie tot einde Augustus kan toeneem.  ŉ Uitvoertempo van 17 062 ton per week word tans benodig om die geprojekteerde geelmielie uitvoere te haal.
Tabel 5: Geelmielie uitvoere vir die 2011/12 bemarkingsjaar (ton)
Geprojekteerde uitvoersyfer
800 000
Progressiewe uitvoere sedert 1 Mei 2010
83 387
Uitstaande uitvoere
716 613
Oorblywende weke in die bemarkingsjaar
42
Weeklikse gemiddelde uitvoertempo (week 1-10)
8 339
Uitvoertempo benodig vir geprojekteerde uitvoere
17 062

Die totale mielie-uitvoere word op 2 miljoen ton geprojekteer. Teen die huidige uitvoertempo van 53 408 ton per week, vir wit- en geelmielies, is die kanse goed dat daar meer as die verwagte totale mielie-uitvoere kan realiseer. 



	


	14/07/2011
WEEK 29 – 2011

	[image: image3.png]In this issue...





	· Always be prepared for an unexpected fire
· Farmer's day for the cultivation of sandy soil
· Grain SA fertiliser report completed 
· New pricing mechanism for the contracting of dry-land malting-barley 
· Progress with the delivery and export rate for maize 
 

	Always be prepared for an unexpected fire

	Pietman Botha (senior agricultural research expert, Grain SA)

	
Veld fires and wildfires can and now do occur regularly. At this time of season in normal years most lands have been stripped, but that is not the case this year.  Make sure that you have the necessary measures in place to prevent or fight fires. Prevention is always better than cure.
The following guidelines may help in preventing veld and wild fires.
Make sure you:
·         are a member of a fire association and act in accordance with the association’s directives.
·         know your neighbours, and that their contact numbers are quick and easy to find.
·         have a plan to implement should a wildfire occur. This means knowing: 
           o   who acts as leader in fighting a wildfire,
           o   where to start firebreaks,
           o   where the roads and gates are situated; and
           o   where to find water.
·         have an adequate number of fire roads and fire lanes – leading especially from the areas where fires most commonly start and
          spread from.
·         have fire-fighting equipment ready, serviced and to hand.
·         have sufficient petrol or can obtain sufficient petrol for the fire-fighters to do their job.
·         have labourers trained in fire fighting.
 
 

	Farmer's day for the cultivation of sandy soil

	Pietman Botha (senior agricultural research expert, Grain SA)

	
On 29 July 2011 the Sandy Soil Development Committee, in co-operation with Grain SA, will be presenting a Farmers’ Day for the Cultivation of Sandy Soil.  The day will take place at NAMPO Park in Bothaville.
The topics that will be discussed at the farmers’ day will include soil types and water management, the results of a cultivation trial, increasing yields through crop rotation, and a perspective on the grain industry.
The day will start at 9:00. The registration fee will be R50 per person.
For enquiries, feel free to call Carel Koch (Sandy Soil Development Committee) at 082 442 2859, or Pietman Botha (Grain SA) at 082 759 2991. 


 

	Grain SA fertiliser report completed

	Corné Louw (senior economist: Inputs, Grain SA)

	
Grain SA has just finalised a complete report on its investigation into the fertiliser industry, which was instigated in 2008.  The findings in the report should enable Grain SA and other role players in the market to better understand the functioning of the local fertiliser market.
As a production input, fertiliser accounts for 25 to 45% of a grain or oilseeds producer’s running production costs. After mid-2008, when local fertiliser prices reached record levels, Grain SA decided to launch an in-depth study into the South African fertiliser industry.
The primary objective of the study was to investigate the structure, operation, and performance of the industry. Given that fertiliser was a major component of a producer’s running production costs, it was critically important that local fertiliser prices should be a true reflection of market factors and not be distorted in any way.
Several findings and recommendations ensued from the investigations.
For the complete report please visit http://www.grainsa.co.za/documents/Kunsmisverslag.pdf 

 

	New pricing mechanism for the contracting of dry-land malting-barley

	Wessel Lemmer (senior economist: Market Research , Grain SA)

	
This year, South African barley producers will for the first time be able to decide for themselves at what prices they want to market their barley through the marketing season. The old principle of a fixed price that is set once and remains unchanged throughout the season has now been phased out completely. 
A new world-wide pricing mechanism.
The past three years have seen the development of a mechanism that allows barley prices to be derived from the SAFEX wheat price.  Since malting-barley futures are not traded on Safex and malting-barley prices are derived from the Safex wheat futures prices in accordance with the new mechanism, the hedging is not perfect.  Consequently, the following specific aspects cannot be handled in the same way as with the hedging of wheat prices:
·         Producers who cannot fully meet their contractual obligations with regard to tonnage, have a buy-out clause at their disposal.
·         Since shortfalls have to be covered by direct imports, it is of prime importance that production estimates be done as accurately as
          possible right from the start.For this reason producers are expected to submit regular crop progress reports.
·         As production security grows through the season, producers can continually enlarge and price their contracted tonnage.
The importance of pricing decisions and contracted tonnage
Malting-barley producers’ individual pricing decisions now play a more important role in the attainment of a satisfactory malting-barley price.   Producers who cannot deliver the contracted tonnage have a higher buy-out risk. These producers may consider a minimum-price contract that limits the risk of market movement.
Hedging and management of buy-out risk
It is important in principle to also consider, in conjunction with the new pricing mechanism for malting barley, the hedging strategies Safex uses to manage price risk in the course of the season.
Minimum-price contract for the management of buy-out risk
It is important for malting-barley producers to continually be on the lookout during the production season for occasions to obtain better prices for their product and to avail themselves of hedging opportunities. Producers should also manage their buy-out risk effectively throughout the season. The new pricing mechanism for malting barley should benefit winter-grain producers, because the increased number of wheat contracts traded on Safex will contribute to greater liquidity in the futures market.
Be on the lookout for the August issue of SA Graan/Grain, as it will carry a comprehensive article on the new pricing mechanism for dryland-barley contracting. 

 

	Progress with the delivery and export rate for maize

	Barrett Schoeman (agricultural economist: Market Environment, Grain SA)

	
Delivery rate
The tables below (Tables 1, 2 and 3) show white and yellow-maize deliveries for weeks 1-10 of the current marketing year (2011/12). Counting in early deliveries, only 1,98 million tonnes (31,1%) of the expected 6,36 million-tonne white-maize crop has been delivered thus far. This means that the delivery rate for white maize this season is substantially slower than that of the previous three marketing years.  The harvesting process is being delayed by wet conditions making it difficult for producers to get into their fields.
Table 1: White-maize deliveries for weeks 1-10 (tonnes)
 

2008/09
2009/10
2010/11
2011/12
Early deliveries (weeks 45-52)
267 000
145 000
125 000
66 000
Marketing season deliveries (weeks 1-10)
4 680 000
3 318 000
4 108 000
1 915 000
Total deliveries
(weeks 1-10 + early deliveries)
4 947 000
3 463 000
4 233 000
1 981 000
Crop estimate
7 480 000
6 775 000
7 830 000
6 369 250
Percentage
66,1
51,1
54,1
31,1
In the current marketing year only 2,02 million tonnes (43,7%) of the expected 4,62 million tonnes of yellow maize has been delivered. The already slow harvesting process is being further delayed by wet conditions making it difficult for producers to get into their fields.
Table 2: Yellow-maize deliveries for weeks 1-10 (tonnes)
 

2008/09
2009/10
2010/11
2011/12
Early deliveries (weeks 45-52)
329 000
225 000
129 000
124 000
Marketing season deliveries (weeks 1-10)
2 792 000
2 786 000
2 889 000
1 898 000
Total deliveries
(weeks 1-10 + early deliveries)
3 121 000
3 011 000
3 018 000
2 022 000
Crop estimate
5 220 000
5 275 000
4 985 000
4 628 800
Percentage
59,8
57,1
60,5
43,7
Total maize deliveries are at 4,00 million tonnes for the first 10 weeks of the 2011/12 marketing year. Counting in early deliveries, only 36,4% of the expected 10,99 million-tonne maize crop has been delivered thus far. This year’s deliveries are therefore far behind those of previous years.
Table 3: Total maize deliveries for weeks 1-10 (tonnes)
 

2008/09
2009/10
2010/11
2011/12
Early deliveries (weeks 45-52)
596 000
370 000
254 000
190 000
Marketing season deliveries (weeks 1-10)
7 472 000
6 104 000
6 997 000
3 813 000
Total deliveries
(weeks 1-10 + early deliveries)
8 068 000
6 474 000
7 251 000
4 003 000
Crop estimate
12 700 000
12 050 000
12 815 000
10 998 050
Percentage
63,5
53,7
56,6
36,4
Export rate
In the first 10 weeks of the current marketing year, 450 693 tonnes of white maize was exported at an average rate of 45 069 tonnes per week (Table 4). In the 2010/11 marketing year, only 133 191 tonnes of white maize was exported in the first 10 weeks.  An export rate of only 17 841 tonnes per week is needed to attain the projected exports of 1,2 million tonnes.  The major portion of the white maize was exported to Mexico, Korea, Italy, Botswana and Somalia.  However, over the past two weeks white-maize exports have been declining compared to previous weeks.
Table 4: White-maize exports for the 2011/12 marketing year (tonnes)
Projected export figure
1 200 000
Progressive exports since 1 May 2011
450 693
Outstanding exports
749 307
Remaining weeks in the marketing year
42
Weekly average export rate (weeks 1-10)
45 069
Export rate required to attain projected exports
17 841
During the 2010/11 marketing year, 18 611 tonnes of yellow maize was exported in the first 10 weeks of the year. In the current marketing year (2011/12), yellow-maize exports are doing well, although shipping was slow over the past two weeks (Table 5).  Since 1 May 2011 only 83 387 tonnes of yellow maize has been exported (most of it to Korea).  Should the current export rate of 8 339 tonnes per week be maintained, it is expected that less than the projected 800 000 tonnes of yellow maize will be exported during the remainder of the 42 weeks.  However, it is possible that yellow-maize exports may increase during the period from the end of July to the end of August.  An export rate of 17 062 tonnes per week is currently required to attain the projected yellow-maize export figure.
Table 5: Yellow-maize exports for the 2011/12 marketing year (tonnes)
Projected export figure
800 000
Progressive exports since 1 May 2011
83 387
Outstanding exports
716 613
Remaining weeks in the marketing year
42
Weekly average export rate (weeks 1-10)
8 339
Export rate required to attain projected exports
17 062

Total maize exports are projected at two million tonnes. At the current export rate of 53 408 tonnes per week, for white as well as yellow maize, it is quite possible that total maize exports may be more than expected. 


